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At Iron Solutions, we collect transaction data on thousands of pieces of equipment sold every day. This data comes from dealer and 
auction sales reports across North America, giving us insight into impactful indicators and trends in the ag equipment marketplace. 
Each month we chart some of this data, interpret what we find, and share it with you here, in the Used Equipment Trends newsletter.

SUBSCRIBE HERE so you don’t miss an issue. It’s Free!
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This month’s Used Equipment Trends report introduces a new format.  We have changed the graphs in order 
to provide greater clarity around market trends.

The graphs for Combines, Tractors greater than 100 HP, and Tractors less than 100 HP each show the average 
age in months of the equipment reported sold at retail on the right axis.  On the left axis, we show the average 
cumulative percentage change in value for that type of equipment.  The comparison of the two lines gives vis-
ibility as to whether actual prices are changing in the market or if prices only reflect a change in the character-
istics of the group of machines sold.

Combine prices are clearly up 
since the end of 2020, although 
most recent reports seem to 
show a trend toward a slowing 
increase in value vs the prior 
month.  Average age has been 
flat the last six months, but 
most recently the values have 
decreased slightly, which may 
indicate a softening market.  
Please note that the average 
values used to calculate the cu-
mulative changes shown here 
are adjusted for seasonality. 

https://ironsolutions.com/used-equipment-news/?utm_source=Newsletter&utm_medium=PDF_link&utm_campaign=UsedEquipmentTrends
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Notes on Methodology

The Iron Monthly Index is a value that represents the changes in the selling price of an average 
piece of equipment, after it has been adjusted for Age, Usage and Seasonality.  To calculate the 
average adjusted selling price in a month, we determine what represents an average unit for that 
given month.  We do this by identifying all the reported sales transactions for this type, make, 
model that are less than 5 years old reported to us in the past 12 months.  From this data set 
we calculate the average age in months.   We use Nov. 1 of the (model year - 1) as the born-on 
date for the calculation of age.  Ex. if the unit is identified as a 2015 model, it was born on Nov. 
1, 2014.  Once the average age is calculated, we determine what the expected usage is for that 
age.  The usage is the average usage that we publish in the Iron Guide for a unit of that age.  
Usage is typically measured in Engine Hours but for Combines it represents Separator hours.  For 

each sold report identified, we adjust the reported sold price so that it is representative of the 
average unit sold in the current month.

Our proprietary predictive model tells us how much we need to adjust the reported sold value for 
each hour difference from the average usage as well as for each month of age if this unit differs 
from the average age.  We also adjust for the month sold to account for seasonality.  Once all the 
reports have had the reported sold price adjusted, the average is calculated and this becomes 
the Iron Index Monthly value for that type, make and model.  Finally, we compare that value to the 
previous months’ value and display the change in value as percentage difference.

DISCLAIMER: Iron Solutions makes no representations or warranties, express or implied, as to the accuracy, timeliness, or usefulness of the Used Equipment Trends and other information in this report, or 
that its use would not infringe upon privately-owned rights including intellectual property rights. Iron Solutions expressly disclaims all liability or responsibility for any errors or omissions in the information in 
the Report or the results obtained from the use of such information or Report. Users are solely responsible for determining whether the information provided is suitable for their purposes, and reliance on 
the information is at the users’ sole risk. Users should obtain any additional information necessary to make an informed decision. Reference herein to any specific commercial product, process, or service 
by trade name, trademark, manufacturer, or otherwise, does not necessarily constitute or imply an endorsement, recommendation, or favoring by Iron Solutions.

IronGuides® is a trademark of Iron Solutions, Inc.

Tractors over 100 HP are also 
seeing increases in value but 
age is dropping, indicating 
strong demand for this type 
of machine.  Note that these 
machines were particularly im-
pacted by the uncertainty at 
the beginning of the pandemic.

For more detail on price trends by equipment class, ask about a subscription to IronMonthly, which breaks 
down price trends vs age of equipment sold for 12 classes of machines and multiple manufacturers.

LEARN MORE
1.855.282.8173
https://IronSolutions.com/IronMonthly

For under 100 HP Tractors, 
prices have increased sharp-
ly since late 2020, in part ex-
plained by the younger age of 
machines sold.  So while pric-
es are up, at least part of that 
increase is explained by the 
younger age mix of machines 
sold.  It’s a strong market, but 
not as strong as it might ap-
pear.  Overall, this class of 
tractor tends to be impacted by 
general economic conditions 
rather than Ag-specific ones.


